
FOR TODAY’S QUESTIONS
slido.com, #lifestyle

on your phone or second screen

WELCOME
MARCH COACHING CALL

Good Vibes Tribe
• Get in a groove (1-2x week check in)
• Tribe Talk is open and awesome
• New Tribe-Driven Coaching Calls 

Launch  Advisors
04.12 Lifestyle Coaching Call
5.12 - 05.14 Value U. Virtual Retreat

Inbox Insight 
• Weekly “go-to” point
• Weekly Coaching 
• Important News & Upcoming Events



Limitless Coaching Call
MARCH 22, 2021
Defining Your Value

© Educe Inc. | Limitless Advisor
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STEPHANIE BOGAN

“Your understanding of what drives 
your behavior is the most valuable 
business and life tool you have.”

BENJAMIN BRANDT

“Don’t half ass 6 things; 
whole ass one thing.”
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CHECKING IN: How are you feeling?

Answered: 63    
Skipped: 0

0 10 20 30 40 50 60 70

Pressured: I'm stuck

Pacing: Progress Slow

Progress +: Above the Line

High Gear: High Vibes…
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Telling Your 
Story

Finding Your 
Fee Model

Nailing Your 
Niche
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Science 
of Success

Your Vision 
for Success

My Model 
Practice

Power of 
Productivity

Action & 
Accountability
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Define the 
Invisible



PHASE 1: 
Model & Outcomes

PHASE 3: 
Refine & Rehearse 

PHASE 2: 
Rip off & Deploy

PHASE 4: 
Re-deploy & Ramp Up
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Putting Your 
VALUE into Play 

My value proposition is…

“I do ________ and others don’t.”
“I don’t do __________ and others do.”

Ben’s value proposition: Taxes & Guardrails

Highlight client’s pain point &  possibility
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o Clients are Jim & Pam (fake names) 
They are 59 & 60.

o They have $3,000,000 in assets and 
have a retirement income budget of $200,000. 
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The
AWARENESS

Audit
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PAIN IS INEVITABLE,
Suffering is Optional

Control 
is a 

myth

Keep yourself 
on your side 
of the street

It doesn’t have 
to be broken to

be better

Put 
down 

the stick
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The 
ENGAGEMENT
Audit
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Monthly 
Office 
Hours

Monthly 
Office 
Hours

Tribe

Coaching 
Call #2

Monthly 
Coaching 

Call

1:1 Coach 
Calls



The Progress AUDIT

The Main Thing for Next Quarter:

[1] ______________________________
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3 Biggest Wins/Gains 
From Quarter:

[1] ______________________________

[2] ______________________________

[3] ______________________________
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The QBR 
Process

Quarterly Business Review Cycle

Weekly Team Meeting

1 | 

2 | 



The MAIN Thing



Member Advisory Board

May Retreat Update

Upcoming:
04.12 Lifestyle Coaching Call: Engagement 

Office Hours And Joint Call

1 | 

2 | 

3 | 

4 | 
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